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Enhancing Wealth Management through
Unified Managed Householding (UMH)

The Great Wealth Transfer represents an estimated $125 trillion* in assets set
to change hands over the next 24 years, with $105 trillion flowing to heirs and
the remainder going to charity. The Generation X and Millennials are expected
to inherit $85 trillion of that amount, mainly from baby boomers. Such wealth
transfers will have majorimplications on household assets, including accounts
held by spouses, children, or other dependents. In a quest for streamlined
management, lower fees and simplification, the unification of all assets,
accounts, and holdings under one privately managed account may become the
gold standard in wealth management.

UMH, the new and improved UMA
In today’s wealth management landscape, it is increasingly critical for advisors to
adopt tools that enhance efficiency, personalization, and value. Unified Managed
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UMH
The Full Picture

Accounts (UMAs), a key innovation in the industry in the 1990s, focus on individual
accounts however they often do not encapsulate a client’s broader financial
picture. Unified Managed Householding (UMH) is designed to integrate all of a
client’s and their household’s accounts — taxable, retirement, trusts, and more —
into a single, comprehensive view. As investors demand greater personalization
and efficiency, UMH is quickly becoming an essential component of delivering
exceptional service in the management of family wealth.
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Linking a Few Pieces

How Does UMH Work?

Rather than managing client accounts as isolated portfolios, UMH aggregates

a client’s family accounts, potentially including spouses’, children’s or other
dependents’ accounts, into a single “household.” This broader view is designed
to provide wealth managers with a more fulsome picture of their clients’ financial
lives, enabling better alignment with long-term goals.

Technology plays a vital role in the successful implementation of UMH, requiring
the integration of data from multiple accounts to enable the automation of many
processes. Technological developments in recent years have facilitated UMH
growth in terms of implementation and adoption. Adoption of UMH has freed

up wealth managers to focus on delivering value. In addition to saving time,
UMH enables an overall higher quality of service to clients.

UMH Key Benefits

« Holistic Wealth Management -
Through consolidating household
assets into a single view, advisors
gain a clear insight into clients’ overall
financial positions. This holistic
approach is designed to enhance

risk assessment, align strategies with
life goals, and enable personalized
advice, all while reducing the need for
manual data aggregation.

« Enhanced Tax Planning and
Efficiency - Managing all household
accounts as a single portfolio is
designed to enable advisors to
optimize tax loss harvesting across all
household accounts. This approach
offsets gains with losses, reduces
transactions and costs, and minimizes
wash sales through improved account coordination.

UMA

« Operational Efficiency for Advisors - Aggregation and reporting efficiencies
reduce manual tasks and improve accuracy. This allows advisors to focus
on strategic planning and client engagement, enhancing relationships and
boosting competitiveness.
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UMH - From “Nice-to-Have” to Critical Tool

UMH is emerging as a key strategy for serving high-net-worth clients who
increasingly demand tailored, sophisticated financial solutions. Advances in

enhanced tax optimization, and strategic alignment — typically far outweigh the
initial effort.

technology have made UMH more accessible and, while its strong appeal heavily
liesin its ability to better optimize tax strategies like tax loss harvesting, UMH has
become a growing priority in wealth management.

With ever-evolving client expectations, UMH is shifting from a “nice-to-have” to a
critical component of delivering a modern, comprehensive wealth management
experience, helping advisors differentiate themselves in a competitive market.
Notwithstanding potentially intensive onboarding processes and limitations to fully

integrating certain accounts and asset types, the benefits of UMH - greater efficiency,

V-Square’s Offering Looks to Maximize Client Outcomes
with Seamless Solutions

At V-Square, we recognize the transformative power of UMH. V-Square Tax Aware
solutions and custom direct indexing are designed with the ability to implement
a UMH framework as we support advisors with the tools they need to deliver
exceptional client outcomes.

V-Square’s Tax Aware Approach focuses on simplicity and efficiency; leveraging
technology to streamline processes and reducing administrative burdens. We aim
to empower advisors to focus on what matters most: building relationships and
driving long-term success for their clients.

+ Improved After-Tax Outcomes - Managing all household accounts
as a single portfolio with the goal of producing the highest practical
after-tax return provides inherent benefits. This should enable a higher
after-tax return than managing each household account individually.
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Holistic Planning - This approach enables wealth managers and
clients to take a more holistic view of their assets and avoid the
potential downsides of “bucketing”.
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Streamlined Reporting - With reporting for all accounts consolidated
in a single location, the review and monitoring process is simplified for
all parties.

US Large Cap

US Large Cap US Large Cap

Illustration purposes only. Unified Managed Householding and associated benefits would only be applied across accounts that are declared and fully integrated with advisor tools. Demonstrating
exposures across common asset classes, including US Large Cap, US Small and Mid Cap (“SMID”), and International Equity. Individual results will vary based on account size, age and other
specific items. lllustration assumes investor has gains to fully offset any losses from tax-aware strategies. Tax rates will vary per investor. Tax benefits will be higher in states with state taxes. To
fully benefit from tax-aware strategies, the investor will need to have other gains that can be offset by the harvested losses.

1. Source: Cerulli Associates, “The Cerulli Report: U.S. High-Net-Worth and Ultra-High-Net-Worth Markets 2021”, “Cerulli Anticipates $124 Trillion in Wealth Will Transfer Through 2048”

Important Information

FOR INSTITUTIONAL USE ONLY - NOT FOR USE WITH RETAIL OR END CLIENTS. This report is confidential and may not be reproduced or further disseminated without the written permission of
V-Square Quantitative Management LLC (“V-Square”). By accepting these materials, recipient agrees to keep these materials confidential and will promptly return such materials to V-Square upon
request. The information and opinions contained in this presentation are for background purposes only, do not purport to be full or complete, do not constitute investment advice and may not

be relied on. This presentation is not an advertisement and is for informational purposes only and does not constitute an offer to sell, or solicitation of an offer to buy, any securities or investment
services. The information presented herein is presented in summary form and is therefore subject to numerous qualifications and further explanation. The information contained in this document
is the most recent information available to V-Square as of the date of publication (except where otherwise noted); however, all of the information herein supersedes any prior presentation and is
subject to change without notice. Certain information included in this document is based on information obtained from third-party sources considered to be reliable; however, no representation,
warranty or undertaking, express or implied, may be made with respect to the accuracy or completeness of such data. Any projections or analyses provided to assist the recipient of this
presentation in evaluating the matters described herein may be based on subjective assessments and assumptions and may use one among alternative methodologies that produce different
results. Accordingly, any projections or analyses should not be viewed as factual and should not be relied upon as an accurate prediction of future results. Also, there can be no assurance that

the strategy or investment thesis described herein will meet its objectives generally or avoid losses. This presentation is not intended to constitute legal, tax or accounting advice or investment
recommendations. V-Square’s offering of the -Square Tax-Aware Equity Strategy should not be construed as financial, legal or tax advice. Clients seeking the V-Square Tax-Aware Equity

Strategy must consult their own financial, legal and tax advisors as to the tax consequences of such an investment strategy. No representation or warranty is made as to future performance.

Past performance of V-Square, its personnel, affiliates or other client accounts is no guarantee, nor is it indicative, of future results. Investors may lose some or all of their investment. Investment
advisory fees are described in the V-Square Quantitative Management LLC Form ADV Part 2A.

© V-Square Quantitative Management LLC
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This newsletter should not be copied, distributed, published, or reproduced, in whole or in part. The information contained in this newsletter was obtained from publicly available sources,
may not be current and has not been independently verified by V-Square Quantitative Management LLC (“V-Square”). V-Square has no obligation to provide any updates or changes. All price
references, market forecasts and index performance are correct as of the date specified.

Investing involves risks. This newsletter is not a product of V-Square and the information contained in this newsletter is not financial research. The views and opinions expressed in this
newsletter are the views of Charlie Kolacki, Client Portfolio Manager at V-Square. V-Square is not providing any financial, economic, legal, accounting, or tax advice or recommendations in
this newsletter. The information contained in this newsletter does not constitute investment advice or an offer to buy or sell securities from V-Square should not be relied upon to evaluate
any potential transaction. Additionally, the receipt of this newsletter by any reader is not to be taken to constitute such person a client of V-Square. Neither V-Square nor its affiliates make
any representation or warranty, express or implied, as to the accuracy or completeness of the statements or any information contained in this newsletter and any liability therefore
(including in respect of direct, indirect, or consequential loss or damage) is expressly disclaimed.

Performance data quoted represents past performance and does not guarantee future results. Index performance does not represent V-Square’s performance. Widely followed ESG based
indexes have been selected along with a broad index for comparison purposes, other indexes are available. It is not possible to invest directly in an index. Actual returns may differ and include
the possibility of a loss of principal. Index returns are calculated by their respective index creators. All data as of date indicated and subject to change. V-Square accepts no responsibility or
liability for any errors or for any loss from the use of this newsletter page or any of the information or data contained herein. Before investing, carefully consider the investment objectives, risks,
charges, and expenses. The information contained herein has been obtained from public sources and is believed to be reliable, but no representation or warranty, express orimplied, is made
that such information is accurate or complete and it should not be relied upon as such.

© 2024 V-Square Quantitative Management LLC. All rights reserved. All trademarks are those of their respective owners.
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